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Scaling residential 
energy efficiency 
in Missouri
by combining innovation in saas, ecommerce, 
fintech lending and data & behavioral science

June 2021
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Enervee Score & Choice Engine

Solutions for utilities: EE, DR, LMI

Commerce & Eco Financing
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The problem

Consumers aren’t aware of energy use when they shop, making it virtually impossible to choose the most 
energy efficient products. Yet, plug-load products alone make up 80% of residential electricity use. 
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$46B 2021 US household 
appliances sales

source: statista.com

https://www.statista.com/outlook/cmo/household-appliances/united-states
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The Enervee solution

Provide shoppers with the Enervee Score®, an intuitive 
product rating system for energy efficiency, integrated in a 
complete online shopping experience for all home appliances 
and consumer electronics categories.

Patent-pending and scientifically proven to nudge buying 
behavior to lift average energy efficiency of selected products 
by 20%.

Offered as a white-labeled SaaS solution for online utility 
marketplaces, the Enervee Choice Engine® is live with 21 of 
the largest US utilities reaching 38 million households to date.
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The Enervee Score is a 0 to 100 
rating system covering 50,000+ 
products in 41 product categories 
across all retailers & brands

https://www.enervee.com/score
https://link.springer.com/article/10.1007/s12053-017-9542-3
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Enervee empowers consumers to choose 
the most efficient products easily
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Without Enervee Score With Enervee Score

vs.

1

2

Clothes washer

“Same price, size 

and brand. Half 
the energy use.”
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Scientifically proven, patent-pending
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1 in 3 households covered via 20+ utilities
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38M
households

Launch: Jul 2017
Households: 0.4M
Locale: WA, OR, ID

Launch: Feb 2016
Households: 0.3M
Locale: WA

Launch: Jan 2018
Households: 1.2M
Locale: OH

Launch: Sep 2018
Households: 0.5M
Locale: VT

Launch: Nov 2019
Households: 1.9M
Locale: MI

Launch: Mar 2015
Households: 5.1M
Locale: CA

Launch: Jan 2018
Households: 4.3M
Locale: CA

Launch: Jul 2015
Households: 1.4M
Locale: CA

Launch: Jan 2018
Households: 5.7M
Locale: CA

Launch: Jun 2016
Households: 2.9M
Locale: NY

Launch: Sep 2016
Households: 0.5M
Locale: PA

Launch: Nov 2019
Households: 0.7M
Locale: KY

Launch: Feb 2020
Households: 1.2M
Locale: CT

Launch: Nov 2019
Households: 1.2M
Locale: AZ

Launch: Jun 2020
Households: 1.1M
Locale: WA

Launch: Jul 2020
Households: 0.2M
Locale: CA

Utility in Illinois
Launch: Jun 2020
Households: 3.8M

Launch: July 2020
Households: 1.2M
Locale: IL

Launch: September 2020
Households: 4M
Locale: AL, GA, KY, MS, 
NC, TN, VA

Utility in Michigan
Launch: Feb 2021
Households: 1.6M
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Experienced leadership team
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Alex Katzman
Chief Growth Officer
Acturis, SK Telecom

Alex Kotowitz
Chief Product Officer

Microsoft, Real Networks, Gamigo

Roopali Mehta
SVP Finance & People

Sage ATC, Modernize, Notley

Anne Arquit Niederberger, PhD
VP Market Development
Swiss Government, IPCC

Matthias Kurwig
CEO & Cofounder

Wavemaker, Planetactive, Ogilvy

Stefan Laengin
Chief Services Officer

Grey, Planetactive, Ogilvy

Kris Andersen
Chief Technology Officer

VuePlus, Linq3

Robert van Buskirk, PhD
Chief Energy Scientist

Lawrence Berkeley National Lab
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The Enervee Choice Engine: 
a win-win for utilities and 
their customers
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Enervee utility partners get a quick-to-launch digital customer 
engagement platform to promote programs for energy efficiency (EE), 
demand response (DR), solar & storage, electric vehicles (EV), 
fuel-switch as well as low- and moderate-income (LMI) programs.

Utility customers experience their utility as a trusted energy advisor 
providing them with actionable product comparisons & advice, 
incentives and rebates as well as low APR financing via Eco Financing™.
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Enervee Choice Engine solutions
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Energy Efficiency
Enervee Score, rebates, 

behavioral nudging 

Enervee Commerce
Instant rebates including 

demand-response enrollment

Enervee Cars
Compare EVs  with ICE vehicles 
on total cost of ownership and 

promote EV chargers

Solar & Battery
Integrated solar & battery 
storage marketplace with 

concierge service

Eco Financing
Instant online underwriting, 

low APR and low FICO scores

https://marketplace.ladwp.com/refrigerators/
https://marketplace.aps.com/thermostats/166950666-GoogleNest-GA01334US-enervee-score/
https://aepohiocars.com/
https://marketplace.sce.com/solar/


Company Confidential. ©2021 Enervee Corporation.

Sophisticated digital marketing leveraging 
real-time audiences for media and CRM
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Enervee supports each utility marketplace with 
marketing services that include both paid marketing 
and leveraging utility’s existing email databases to 
maximize both the quality and quantity of traffic 
delivered to the Marketplace aligned with utility’s KPIs.

Enervee’s marketing solution uses data-driven, 
multi-channel strategies to minimize cost per 
acquisition and maximize the flow of highly engaged 
traffic and traffic-driven outcomes to and from the 
utility marketplace.

Targeting real-time audiences via 
email and paid media channels.
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Offering appliance shoppers 
the best deal in the market
• Enervee as merchant of record for each transaction collects 

payment from the utility customer via Chase Merchant Services 
or via instant online financing through fintech partner One

• Energy efficiency, demand response, low- and moderate-income 
and other incentives are deducted from the purchase price

• Services including installation, haul-away, insurance and other 
add-ons are included in a single transaction

• Fulfillment is provided by leading national retailers, launching 
with BestBuy and Lightbulbs.com (more available for Q4 2021)
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Stacked incentives combining 
benefits from utility, state and 

manufacturer programs

Including services like 
installation, haul-away and 

insurance

Major national retailers fulfill 
orders and services

Integrated instant online 
financing  at low APR with no 
money down via partner One

Alternatively credit card and 
e-wallet payment via Chase



Company Confidential. ©2021 Enervee Corporation.

Instant online financing
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• Launch in CA in July

• Efficient products only

• Rebates/incentives deducted

• Instant online underwriting

• Low FICO score (580 and up)

• 9% APR, 60 mo, loans $200+

• Multi-product loans up to 
$5,000 per loan
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End-customer receives product from 

seller including all warranties and 

services. Installation, haulaway and 

recycling can be added via seller. 

Seamless online user experience
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Enervee 
validates end- 
customer by 

utility

ID  123-456-789

Enervee applies 
incentives 

(EE, DR, LMI, 
DAC, grid)

User selects 
product and 
retail offer

End-customer 
selects instant 

online financing
(or credit card)

$17.21/mo for 
60 months

Fintech lender 
underwrites and 

funds loan, 
transfers to 

Enervee

Customer signs 
loan application 
digitally, receives 

order details

Enervee places 
order, notifies 
customer and 
activates loan

Today’s offer

$899
Loan amount

$829
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Who’s who for Eco Financing in CA?
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Marketplace MerchantFintech Lender

Marketplace SellersBank (FDIC)

Utility Customers

license,
balance sheet

fulfillment,
services

loan,
servicing

others...

marketing, 
transaction

CAEATFA

loan loss
reserve
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Empowering lower income customers 
to shop energy smart at scale
● Instant rebates align purchase price of super-efficient 

products with that of less efficient options (new/used)

● Eco Financing results in low monthly payments that are 
affordable and align with utility bill savings

● Accessible for many (purchases as small as $200, longer 
repayment periods, credit scores as low as 580)

● New channel introduces independence and choice

17
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Share of front-loading washers
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Low-income market research

Over 97% research products online
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Low-income market research

41% often buy used (inefficient) products
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Low-income market research

Co-pays are feasible for 91%
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Low-income market research

Financing is an attractive option for 44%
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Removing three key barriers to making 
MO households energy efficient & smart

Market

Can’t compare product 
efficiency

Enervee Score

Visible efficiency, 
better functioning market

Cognitive/Psychological

Heavily discount future 
energy costs

Choice Engine
& behavioral nudging

More efficient choices

Financial

Lack of access to capital and/ 
or incremental cost

Eco Financing & 
instant rebates

Improved affordability, 
more efficient purchases

Type of Barrier

Example

Secret sauce

Outcome

23

Enervee can increase utility earnings by delivering cost-effective, measurable and verifiable efficiency savings.
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Thank you.
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Matthias Kurwig
CEO & Cofounder

matthias@enervee.com


