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Requested From: Tim Luft

Date Requested: 03/28/2025

Information Requested:

On page 7 of his Direct Testimony, Mr. Kadyk refers to potential benefits to MAWC's remaining
customers. Regarding this statement:

a. Please identify any and all benefits to which Mr. Kadyk refers; and

b. For each benefit identified, please quantify any reduction in the cost of service associated with that
benefit.

Requested By: Lindsay VanGerpen

Information Provided:

a. The sale will free up time MAWC employees spend on maintaining these systems and allow
them to focus on other projects and tasks. Further, our employees are not going to have to
travel as far to complete the routine tasks and can more efficiently use their time on the
remaining systems owned by MAWC. Some of these systems are a 60-mile round trip drive
for MAWC employees. Selling them will allow our MAWC employees to concentrate on our
larger systems in the area, which include Hallsville, Wardsville and Taos. One example is that
ideally MAWC would like to camera and jet many of the sewer lines in our larger systems, and
this should allow time for our current employees to do those tasks that go above and beyond
day-to-day maintenance.

b. Any reduction in cost of service will not be able to be quantified until the new operational
plan is put into place. MAWC will have a better sense of any savings incurred in O&M once

that plan has been executed.

Responsible Witness: Steve Kadyk
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